
The information contained herein, while based upon data supplied by sources deemed reliable, is subject to errors or omissions and is 
not, in any way, warranted by United Equities, Inc. or by any agent, independent associate, subsidiary or employee of United Equities, Inc.  
This information is subject to change without notice.

4545 Bissonnet, Ste 100  Bellaire, Texas 77401  www.unitedequities.com

Property Features:
  Fully leased

  Grade level loading

  Minimal office

  Concrete/CMU construction

  Convenienty located in Southwest Houston

6101 - 6107 Aletha Lane, Houston, Texas  77081

FOR LEASE

ALETHA BUSINESS PARK

Office / Warehouse For Lease
in Southwest Houston

FOR MORE INFORMATION CONTACT:

GREG EGAN

GEGAN@UNITEDEQUITIES.COM

(713) 721-0564



SITE PLAN: ALETHA BUSINESS PARK

6101 – 6107 ALETHA LANE · HOUSTON, TEXAS 77081
 





Demographic Source: Applied Geographic Solutions 10/2018, TIGER Geography page 1 of 1©2019, Sites USA, Chandler, Arizona, 480-491-1112
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SSUMMARY PROFILE
2000-2010 Census, 2018 Estimates with 2023 Projections
Calculated using Weighted Block Centroid from Block Groups

Lat/Lon: 29.7004/-95.4889
RS1

6101 Aletha Lane
1 mi radius 3 mi radius 5 mi radius

Houston, Texas 77081
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2018 Estimated Population 34,760 225,556 560,988

2023 Projected Population 35,736 233,803 580,338

2010 Census Population 32,073 205,477 508,718

2000 Census Population 35,239 203,107 486,078

Projected Annual Growth 2018 to 2023 0.6% 0.7% 0.7%

Historical Annual Growth 2000 to 2018 -0.1% 0.6% 0.9%

2018 Median Age 31.2 33.3 33.9
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2018 Estimated Households 11,510 91,379 241,789

2023 Projected Households 12,314 98,309 259,277

2010 Census Households 10,238 80,026 208,973

2000 Census Households 11,459 81,663 205,356

Projected Annual Growth 2018 to 2023 1.4% 1.5% 1.4%

Historical Annual Growth 2000 to 2018  - 0.7% 1.0%
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2018 Estimated White 51.5% 54.0% 50.7%

2018 Estimated Black or African American 7.3% 13.5% 19.2%

2018 Estimated Asian or Pacific Islander 9.6% 10.4% 11.3%

2018 Estimated American Indian or Native Alaskan 0.9% 1.1% 0.8%

2018 Estimated Other Races 30.7% 21.0% 17.9%

2018 Estimated Hispanic 68.9% 48.9% 41.2%
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E 2018 Estimated Average Household Income $69,222 $96,539 $107,394

2018 Estimated Median Household Income $49,601 $67,332 $71,353

2018 Estimated Per Capita Income $22,966 $39,162 $46,322
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2018 Estimated Elementary (Grade Level 0 to 8) 21.8% 14.5% 12.0%

2018 Estimated Some High School (Grade Level 9 to 11) 7.0% 5.3% 5.7%

2018 Estimated High School Graduate 29.5% 20.7% 18.5%

2018 Estimated Some College 14.5% 15.8% 16.2%

2018 Estimated Associates Degree Only 3.3% 4.3% 4.6%

2018 Estimated Bachelors Degree Only 14.6% 22.4% 24.2%

2018 Estimated Graduate Degree 9.3% 17.0% 18.7%

B
U
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E
S

S 2018 Estimated Total Businesses 1,428 13,819 36,137

2018 Estimated Total Employees 9,703 123,187 385,556

2018 Estimated Employee Population per Business 6.8 8.9 10.7

2018 Estimated Residential Population per Business 24.3 16.3 15.5
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TYPES OF REAL ESTATE LICENSE HOLDERS: 
A BROKER is responsible for all brokerage ac vi es, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
Put the interests of the client above all others, including the broker’s own interests; 
Inform the client of any material informa on  about the property or transac on received by the broker;
Answer the client’s ques ons and present any offer to or counter-offer from the client; and
Treat all par es to a real estate transac on honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the 
owner, usually in a wri en lis ng to sell or property management agreement. An owner's agent must perform the broker’s minimum 
du es above and must inform the owner of any material informa on about the property or transac on known by the agent, including 
informa on disclosed to the agent or subagent by the buyer or buyer’s agent. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wri en representa on agreement. A buyer's agent must perform the broker’s minimum du es above and must inform the buyer of any 
material informa on about the property or transac on known by the agent, including informa on disclosed to the agent by the seller or 
seller’s agent. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the par es the broker must first obtain the wri en 
agreement of each party to the transac on. The wri en agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obliga ons as an intermediary. A broker who acts as an intermediary:   

Must treat all par es to the transac on impar ally  and fairly;
May, with the par es' wri en consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instruc ons of each party to the transac on. 
Must not, unless specifically authorized in wri ng to do so by the party, disclose: 
ᴑ that the owner will accept a price less than the wri en asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submi ed in a wri en offer;  and
ᴑ any confiden al informa on or any other informa on that a party specifically instructs the broker in wri ng not to

disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transac on without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.   

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
The broker’s du es and responsibili es to you, and your obliga ons under the representa on agreement. 
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This no ce is being provided for informa on purposes. It does not create an obliga on for 
you to use the broker’s services. Please acknowledge receipt of this no ce below and retain a copy for your records. 

Information About Brokerage Services 
Texas law requires all real estate license holders to give the following informa on about 

brokerage services to prospec ve buyers, tenants, sellers and landlords. 

. 

Designated Broker of Firm License No. Email Phone 

Licensed Supervisor of Sales Agent/
Associate  

License No. Email Phone 

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name    

License No. Email Phone 

Regulated by the Texas Real Estate  Commission   Informa on available at www.trec.texas.gov 
     IABS 1-0 

Date Buyer/Tenant/Seller/Landlord Initials 

Sales Agent/Associate’s Name License No. Email Phone 

United Equities, Inc. 314335 (713) 772-6262

Edwin Freedman 153678 bfreedman@unitedequities.com (713) 772-6262


